
“The Edge” is a weekly tool for managers to use to inform their agents and stay current and up-to-date with important real estate industry issues.
Produced by the HAR Communications Department.

• A FRESH Look at Houston Housing
• New Technologies for Your Business
• Don’t Miss 2020 Virtual Engage
• The Blend Webseries
• Webinar Wednesday
• Earn a New Credential



A FRESH Look at Houston Housing
• The start of a new month means HAR has taken a 

snapshot of market trends from the past month – in this 
case, July.

• HAR’s FRESH (First Real Estate Snapshot of 
Houston) Report for July 2020 reflects the continued 
influences of the COVID-19 pandemic. 

• New listings were statistically flat in July compared to 
the same month a year ago. That, combined with a 
sales uptick that has depleted inventory, kept active 
listings down nearly 29 percent. The average list price 
climbed 8.1 percent to a record-setting $348,898.

• HAR’s complete Houston-area Market Update for July 
will be distributed next Wednesday, August 12.

• As always, HAR will provide you with updated coverage 
in The EDGE.



New Technologies for Your Business
Just when you thought the HAR Technology team had 

perfected virtual and 3D technology to help market your 
listings, the team takes it to an even higher level while 

introducing additional helpful lead-generating tools. Find out 
more this week, as HAR on the Move welcomes back 

HAR Chief Technology Officer Taqi Rizvi!

Each week, the HAR on the Move podcast covers a variety 
of topics that are beneficial to all HAR members.

Listen anywhere, anytime!

New shows every Wednesday! 

Subscribe today wherever podcasts are available 
or visit HAR Connect for the latest episode.

Apple Podcasts

RSS Link

Stitcher AppSoundCloud

Spotify Google Podcasts iHeart Radio

https://www.harconnect.com/2018/10/22/har-on-the-move-podcast/
https://www.harconnect.com/podcast
https://www.harconnect.com/podcast
https://itunes.apple.com/us/podcast/har-on-the-move/id1439823334?mt=2
https://soundcloud.com/user-675663683
https://www.stitcher.com/podcast/httpsharonthemovelibsyncomrss/har-on-the-move
https://open.spotify.com/show/2iD5jBwHQNv7JNEnjOAI8x?si=gKirIFprQHavcYAPF4bKIw
https://play.google.com/store/apps/details?id=com.google.android.apps.podcasts
https://www.iheart.com/podcast/256-har-on-the-move-31157060/
https://haronthemove.libsyn.com/rss


Don’t Miss 2020 Virtual Engage

Click the image above to watch a video about HAR’s most anticipated event of the year! 

https://youtu.be/hcCPdk6gNCI


The Blend Webseries 

https://har.zoom.us/j/84952638172?pwd=akgrMzVvbFlqUEhlYlJHNlR3cUcrUT09
https://har.zoom.us/webinar/register/WN_6gKuoLQ4RP2Fb4oMcWuNMw


Global Summer Series: How to Work With Clients From Canada
Wednesday, August 12 at 12 p.m.

Find out why Canadians love buying property in the United 
States, and specifically in Texas. They spent over $240M on 
real estate in the Lone Star state in 2018. Hear Brian Rushton, 
EVP of Century 21 Canada, as he explains how it is both 
different and the same to purchase a home here vs. Canada. 
A recent homebuyer in the States, Brian shares his 
experiences firs-thand about how he found his agent, and what 
he thought of the home buying process, as well as what 
Canadians expect from their agent and what type of home they 
are looking for in Texas. 

Webinar Wednesday

Register HERE today! Questions? Please call 713.629.1900 ext. 278

https://har.zoom.us/webinar/register/WN__qd56zMRQACZaxlyW-fx4w


This two-day course provides a comprehensive foundation of skill development, training and 
resources to help real estate professionals represent the interests of sellers in today’s marketplace.
Regardless of how long a real estate agent has been in the business, seller agency has been 
available and more importantly, it remains the primary focus for agents across the country. However, 
since the advent of buyer agency and the emphasis on training how to be an effective buyer 
representative, it has become apparent we can no longer assume seller agents have the same level 
of effectiveness.
For more information on how to earn the SRS designation visit the REBI Institute website.

Dates: Monday & Tuesday, August 10 & 11
Location: Live Online
Time: 8:30 a.m. to 5 p.m.
Investment:  $199 (Use code SUMMER20 for $20 off)

Register HERE today! Questions? Please call 713.629.1900 ext. 6

Seller Representative Specialist (SRS)
Earn A New Credential

https://www.har.com/education/class_detail/45790



